FALLS 281: OFFICE/WAREHOUSE FOR LEASE

5 Mile Population: 11,395

S
i&% Population Growth: 3% year

MIKE SHUTT
512-965-7298

Mike@capellatx.com
Capellatx.com

Hwy 281 & Northridge Rd
397 Northridge Rd., Marble Falls, TX 78654

Office/Warehouse Features

e 1,500 -44,100 SF Available

* 12'x14’ Grade Level Doors

* Ceiling Height 20’ to 25"
Visibility and Access from
Hwy 281
Completion Fall 2024

Serving Marble Falls and
Burnet Markets

I% 5 Mile Average Household Income: $68,000

a Traffic Count (2020): 24,298 VPD

* Capella Commercial, LL.C



FALLS 281: OFFICE/WAREHOUSE FOR LEASE

Hwy 281 & Northridge Rd
397 Northridge Rd., Marble Falls, TX 78654
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MIKE SHUTT
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FALLS 281: OFFICE/WAREHOUSE FOR LEASE

Hwy 281 & Northridge Rd
397 Nor’rhridge Rd., Marble Falls, TX 78654

H ,’ & .\‘“
rel““.:? W "’ ‘} %1’ -y

- - ¢
; o e e be:q |oﬁ"
. X% 4
DI _ N
of . I'J g ‘."_;_-' ;3‘.\.\ Vit o 0*;.,‘-_‘_.:,‘. : _.*I
a B A | : i\
ﬁ-’" \ .+ 8% | Okei-Eco Villas: )ﬁ
- ‘ =l 70 New Homes
J:' ;;'; b
A
s b&
v .., Balcone

3 A A
: %_k’%_ Canyonlan

v *Naﬂona
A4 s Wildiife.
"‘-_.,'-\;,4- ? ":-:,,, 4 m QOSS nulul'

2 Danralls 281
Oﬁlce/WGrehouse & Retail

N e
" . = - é'.r ?- ':ﬁ“.' .\ .4v v, f . . -_:‘d fx
& i g S f;_:_¥_ : T Moblle
Oak Grove Apartmenis: v 1 UG N A
| 60 New Units o SRR NS <>
—t — T ~F : Do
A ”'E!u i L ED Y 4 .. OREY a0
Thunder Rock: 2,000 Homes, 900 . S s S D s AUTOPARTS //&006
. | Apariments (Under - A R r Walmart
Constrdction) b A '
N : -
v Gregg Ranch: 1,000 Homes (2nd Nig¥ } . =3 W o, A N3 ‘ ' oy A Th R h: 2.300 H
; i "Gramte Shoals S \ [ s\ ¥ 31 N o™ DI
e I e ; ; a8 - N o = Eo’ W 1 ConstructionBegins 2023
Thousand Oaks: 245 Homes : SplFE\;VOOdl ! T SR T \k;f A ;\_" :
I . . s d ’ ‘\;:*.,. f‘..".'i-. 1"?—‘:‘ 3
385 &P £o05 s
- 3 uLakeway :
\. “u
. _ﬂ!:

MIKE SHUTT

512-965-7298 .
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FALLS 281: OFFICE/WAREHOUSE FOR LEASE

Hwy 281 & Northridge Rd
397 Northridge Rd., Marble Falls, TX 78654

Marble Falls is the gateway to the
Highland Lakes area of the Texas Hill
Country, and is the regional retail,

5 wholesale, frade and service center for a
primary trade area of 75,109 people and
a secondary frade area population of
108,000. The Highland Lakes are a series
of lakes located on the Colorado and
Llano Rivers and include Lake Buchanan,
Inks Lake, Lake LBJ, Lake Marble Falls and
CITY OF Lake Travis.

HMarsle 7

i : TEXAS—
The natural beauty of the Texas Hill Country and these lakes combine to make

E-SHIP AND
the area ideal for visitors and tourism, second homes, and retirement homes. 'SERVICES.
The economy depends on tourism and natural resources including granite proressonaL & (IS
o . . o . . . . . IT SERVICES
mining, limestone mining, and business services. Marble Falls is approximately DISTRIBUTION

one hour's driving distance to downtown Austin and one hour and fifteen
minutes to downtown San Antonio.

HEALTH AND
WELLNESS ' RESORT-RELATED

Marble Falls has a primary trade area population of approximately 75,109
people and a secondary tfrade area of nearly 108,000. Those who live within \ DESTNATIONS

20 miles of Marble Falls have an average household income of more than N L
$94.674.

512-965-7298

Mike@capellatx.com XK Capella Commercial, LI.C
Capellatx.com




Information About Brokerage Services

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:

¢ A BROKER is responsible for all brokerage activities, including a.cts performed by sales

agents sponsored by the broker.

e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the

broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the
broker represents):
e Put the interests of the client above all others, including the broker’'s own interests;

¢ Inform the client of any material information about the property or transacton received

by the broker;

¢ Answer the client’'s questons and present any over to or counter-oter from the client;
and

e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s

agent through an agreement with the owner, usually in a written listing to sell or property
management agreement. An owner's agent must perform the broker’'s minimum duties

above and must inform the owner of any material information about the property or
tfransaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing
to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’'s minimum duties above and must inform the buyer of any material
information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the

Capella Commercial, LLC 2001237
Licensed Broker / Broker Firm Name or Primary Assumed License No.
Business Name
Randy Beaman 39209

Designated Broker of Firm License No.

Licensed Supervisor of Sales Agent/ Associate License No.

Tawney Stedman 559218

Sales Agent/Associate’s Name License No.
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission

Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

broker must first obtain the written agreement of each party to the transaction. The
written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an infermediary. A broker who acts
as an intermediary:
*  Must freat all parties to the transaction impartially and fairly;
¢ May, with the parties’ written consent, appoint a different license holder associated
with the broker to each party (owner and buyer) to communicate with, provide
opinions and advice to, and carry out the instructions of each party to the
fransaction.
e Must not, unless specifically authorized in writthg to do so by the party, disclose:
e that the owner will accept a price less than the written asking price;
e that the buyer/tenant will pay a price greater than the price submitted in a written
over; and
e any confidenial information or any other information that a party specifically
instructs the broker in writthg not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction
without an agreement to represent the buyer. A subagent can assist the buyer but does
not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN

WRITING AND CLEARLY ESTABLISH:

e The broker’s duties and responsibilities to you, and your obligations under the
representation agreement.

¢ Who will pay the broker for services provided to you, when payment will be made
and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker’s services. Please
acknowledge receipt of this notice below and retain a copy for your records.

512-617-6363
Phone

info@capellatx.com

Email

randy@capellatx.com 512-461-0851

Email Phone

Email Phone
Tawney@capellatx.com 512-960-6261

Email Phone

Information available at www.trec.texas.gov
IABS 1-0



