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 EXECUTIVE SUMMARY

Capella is pleased to offer this unique opportunity for an owner/user in the affluent Bee Cave/Lake-

way market known for exemplary schools and high income demographics. The property has up to 6,705 

square feet of space for an owner/user in a market known for exemplary schools and high income de-

mographics. Average income within the area is $166,850. 

Falconhead Plaza is situated at the entrance of Falconhead Master Planned Golf Community which 

has over 1,300 homes and a superb golf course and club. Center has a highly visible monument sign 

on RR 620 and is anchored by Wharton Insurance. The Lakeway/Bee Cave area is one of the top 

three fastest growing Austin markets.  

Price: $5,500,000



 INVESTMENT HIGHLIGHTS

• 1 Mile from Lake Travis High School

• 2 Miles from Lakeway Baylor, Scott & White 

Regional Hospital

• 1.5 Miles from Hill Country Galleria

• 350,000 SF of Office Space within a 2 Mile 

Radius

• Located at the Lighted Intersection of RR 

620 and Falcon Head Boulevard

• Monument Signage on RR 620

• 34,500+ VPD



 PROPERTY OVERVIEW
Address: 14360 Falconhead Blvd, Bee Cave, Texas 78738

Building Size: 9,521 SF

Land Size: 1.415 Acres

Year Built: 2006

Construction: Stone/Masonry Steel Beam Construction

Facade: Stone

Parking:  38 Spaces

Average Household Income:
2 Mile: $166,850
5 Mile: $175,706

2021 Population:
2 Mile: 8,000
5 Mile: 40,000



 AERIAL
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Capella Commercial has been authorized to present this 
Offering Memorandum regarding the sale of the property at 
14360 Falcon Head Boulevard, Bee Cave, Texas.

This Offering Memorandum has been prepared by Broker for 
use by a limited number of parties and does not necessarily 
purport to provide an accurate summary of the Property or 
any of the documents related thereto, nor does it purport 
to be all-inclusive or to contain all of the information which 
prospective investors may need or desire. All projections have 
been developed by Broker and designated sources and are 
based upon assumptions relating to the general economy, 
competition, and other factors beyond the control of Broker 
and Owner, and therefore are subject to variation. No repre-
sentation is made by Broker or Owner as to the accuracy or 
completeness of the information contained herein, and noth-
ing contained herein is, or shall be relied on as, a promise or 
representation as to the future performance of the Property. 
Although the information contained herein is believed to be 
correct, Broker and Owner and its employees disclaim any 
and all liability for representations and warranties, expressed 
and implied, contained in, or for omissions from, the Offering 
Memorandum or any other written or oral communication 
transmitted or made available to the recipient. The Offering 
Memorandum does not constitute a representation that there 
has not been a change in the business or affairs of the Prop-
erty or Owner since the date of preparation of the Offering 
Memorandum. Analysis and verification of the information 
contained in the Offering Memorandum is solely the responsi-
bility of the prospective Purchaser. 

Owner expressly reserves the right, at its sole discretion, to 
reject any or all expressions of interest or offers regarding the 
Property and/or terminate discussions with any entity at any 

Neither the Offering Memorandum, nor any offer or inquiry 
made by any entity reviewing the Offering Memorandum, 
nor any negotiations or discussions among Owner, Broker or 
any such entity, shall be deemed to create a binding con-
tract between Owner and such entity. If Owner accepts an 
offer made by any such entity, it is expected that a written 
contract for the purchase of the Property will be negotiated 
between the parties. All legal rights and obligations between 
such entity, on the one hand, and Owner, on the other 
hand, will come into existence only when such a purchase 
contract is fully executed, delivered and approved by owner 
and its legal counsel, and any conditions to Owner’s obli-
gations there under have been satisfied or waived, and the 
legal rights and obligations of the parties shall at that time 
be only those which are set forth in the purchase contract 
and other documents specifically referred to in the purchase 
contract. 

This Offering Memorandum and the contents, except infor-
mation which is a matter of public record or is provided in 
sources available to the public, are of a confidential nature. 
By accepting the Offering Memorandum, you agree that 
you will hold and treat it in the strictest confidence, that you 
will not photocopy or duplicate it, that you will not disclose 
the Offering Memorandum or any of the contents to any 
other entity (except to outside advisors retained by you if 
necessary, for your determination of whether or not to make 
a proposal and from whom you obtained an agreement 
of confidentiality) without the prior written authorization of 
Owner, and that you will not use the Offering Memorandum 
or any of the contents in any fashion or manner detrimental 
to the interest of Owner or Broker. 

If you have no interest in the Property at this time, please return the Offering Memorandum forthwith. 

DISCLAIMER
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Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
• Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;  
• 	 May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
• 	 Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wriƩen asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 
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